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From prospecting to 
performance, smarter 
decisions start with 
connected data.

Fusable delivers insights across the entire equipment lifecycle, helping you find 
opportunities, manage risks, and drive results. Whether you’re growing sales, valuating 
equipment, understanding your market, or spotting potential risks, our suite of 
products connects data and tools so you can act with confidence. 

The Fusable Solution

Leverage data to find and 
grow your business with 
company profiles, market 
analysis, lead scoring, and 
database enrichment.  

Monitor and optimize operations 
through proactive risk management, 
cost control, claims management, 
safety and compliance planning, and 
profit and performance analysis. ​

Assess risks and value  
assets with specialized 

intelligence on fleet exposure, 
safety data, and historical 

market information.

Optimize sales processes and  
execute business strategies with 

precision using insights from AOR 
analysis, rate benchmarking, fleet 
trends, inventory, and intent data. ​

Prospecting & 
Market Intelligence​

Performance Management ​

Risk Assessment ​ 
& Valuation​

Sales Optimization  ​
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Fusable spans the full equipment lifecycle.

Learn more at fusable.com. All rights reserved.

Original equipment 
manufacturers rely on market 

analysis and forecasting to 
determine demand for the 

machinery they produce. 

MAKE

Manufacturers and their dealers then 
reach strong potential buyers through 
high-quality prospecting leads and 
targeted digital marketing integration.​

Fusable Digital

MARKET

Dealers assess appropriate pricing 
for machinery based on valuation 
history, comparables, and pricing 

benchmarking/optimization. ​

SELL

Operators, before making a 
purchase, need to understand the 
lifetime value of their equipment  
and the anticipated costs associated 
with ownership vs. rental. ​

MANAGE

Aftermarket Providers need to 
understand the market landscape 
and existing fleets on the road to 

appropriately scope their services. ​

OPERATE

Machinery needs to be 
insured and assessed. 
Insurers require 
accurate valuation and 
specification data at an 
equipment-asset level to 
inform their appraisals. ​

INSURE

Insurance carriers need to 
understand fleet-level exposure 

and safety performance to 
appropriately underwrite risk.​

ANALYZE


